Taehyung Jo
109-301, 23, Seohyeonjung-ro 32, Heungdeok-gu, Cheongju, Korea. 
+82-10-9762-3732 / cth030573@gmail.com 

· 4.5 years of experience in sales at multinational pharmaceutical company including urology expertise. 
· 1.5 years of experience in sales at leading multinational healthcare company for advanced medical procedures and product technology.
· Expand the market volume and achieved 154% sales growth within 2 years. 
· Excellent capability in expanding market by driving adoption of product portfolio by organizing multiple seminars and symposiums with healthcare professionals.
· Skillful communication skill to facilitate team collaboration.  

BostonScientific Korea                                                  2023 - Present
Territory manager (Daejeon, Chungcheong, Gwangju, Jeonla)
Urology business(Stone surgery, Pelvic health, Lumenis laser)     

Medtronic Korea                                                       2021 - 2023
Sales Representative, Intervention Business Unit, Cardiovascular
Peripheral intervention, Venous insufficiency      

Astellas Pharma Korea                                                   2017 – 2021
Medical Representative, Urology Business Unit                              
BPH (Benign Prostate Hyperplasia), OAB (Over Active Bladder)

Mandatory Military Service                                               2010-2022
Korean National Defense University 

ACHIEVEMENT

TERRITORY MANAGEMENT
Plentiful experience to manage diverse portfolio, customer specialty, and risk management
· Manage the various specialty (Interventionist, Surgeon, Nurse, Technician etc).
· Handling the Backorder status issues by suggesting alternative products.
· Manage the consumables (Catheter, Stent, Accessory etc), implant (Glue, Material etc.) and capital equipment..
· Sustained brand leadership for mature BPH and OAB product portfolio in a competitive market by finding new market and detailing campaign to doctors.

PROJECT MANAGEMENT
Planned and executed marketing projects in harmony with multiple stakeholders. 
· Held the case conference, Joint case and stakeholder’s workshop as a champion in collaboration with marketing and sales team.
· Led the Initiative plan for product’s market development as renewal the product’s branding message and make the commercial material with marketing team.
· Led the product training program for resident and junior step with marketing and KOL(Usually senior doctor)
· Designed and led new OAB drug (Betmiga) launch seminar to improve brand positioning and customer engagement to new specialty.  

SALES PERFORMANCE MANAGEMENT
Annual sales planning in territory to drive product portfolio and market volume growth.
· Achieved over 150% sales growth within 2 years by driving procedure adoption, case conferences, usually doctor to doctor in market to deliver clinical benefits compare to others.
· Managed 3 distributors and guided their activities via proactive analysis and conversation in alignment with our strategy plan. 

AWARDS

Astellas Pharma Korea: Case shared by General Manager to all-employees(2021), Won Astellas way silver prize(2020), Astellas Hall of fame in 2018 (The best performance award), Excellent product sales award(All of BPH and OAB)(2017, 2018) 

PROFESSIONAL EXPERIENCE

BostonScientific Korea                                           2023 - Present
Territory manager (Daejeon, Chungcheong, Gwangju, Jeonla)
Urology business(Stone surgery, Pelvic health, Lumenis laser)

Territory manager sales with Capital equiepment
· Rezum system installation 20centers
· Lumenis HoYAG laser installation 10centers

Medtronic Korea                                                       2021 – 2023
Sales Representative, Intervention Business Unit, Cardiovascular
Peripheral intervention, Venous insufficiency      	
      
Sales Performance Management
· Growth the peripheral intervention therapy sales with 162% vs PY via joint procedure, practical education programs, and strategic partnership with KOLs.
· Growth the venous insufficiency therapy sales with 142% vs PY via new account development.
· Pioneered 10 accounts for venous insufficiency within a year


Project Management
· Presented product’s portfolio overview in territory conference as a champion.
· Pioneered new academy center for new customers at Sejong Chungnam University.
· Managing simulator of peripheral intervention division with marketing team. 

Distributor Management
· Managing 3 distributors to achieve business goal and utilize marketing strategy.
· Hosted regular sales meeting to maximize distributor’s product knowledge and work productivity.
· Experienced to replace distributor for improving sales. 

Customer Management
· Designed and launched the local education seminar and joint procedure event with KOLs. 
· Managed the network hospital relationship in each area to improve procedure adoption and business status
· Built-up product positioning through symposiums and group seminars with KOLs.
	
AstellasPharmaKorea                                            2013– 2017
Medical Representative, Urology Business Unit
BPH (Benign Prostate Hyperplasia), OAB (Over Active Bladder)

Sales Performance Management
· Managed BPH and OAB products at Daejeon and Chungcheong (Semi-Hospital, Clinic).
· Achieved over 110% sales growth for every 3 years in clinic and semi-hospital market.
· Hosted symposium and seminars in collaboration with external advocates for re-shaping customer perception.

Clinical Education and Communication
· Led regular education program to improve clinical knowledge about product and disease.
· Delivered territory’s business issues and news to customers every week.

Project Management
· Designed leading product (Betmiga) re-branding seminar to improve brand positioning and customer knowledge of new drug’s mechanism of action for other specialty.
· Hosted an annual group seminar for KOLs for every year. 





EDUCATION
Cheungbuk National University                                   Cheongju, South Korea
Bachelor of Microbiology                                          March 2010 – February 2017
HeungDeok High School                                         Cheongju, South Korea
	                                                   March 2007 – February 2010


TRAINING AND SKILLS    
· Hospital safety training (Operating room, Angio room and Cath room), Medtronic Korea
· Radiation working safety program, Korean Association of Radiation Application
· On-boarding Program, Medtronic Korea
· Professional Sales Training, Astellas Pharma Korea           
· MR on-boarding Program, Astellas Pharma Korea                
· Fluent in English, proficient in MS office programs

